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Why Choose RE/MAX Professionals?

3.78 BILLION IN SALES IN 2025

445 REAL ESTATE BROKERS   |   39 PROFESSIONAL TEAM MEMBERS

6 MARKETING & ONLINE MEDIA SPECIALISTS   |   7 STRATEGICALLY LOCATED OFFICES

DENVER TECH CENTER HIGHLANDS RANCH KEN CARYL LAKEWOOD LARKRIDGE LITTLETONGREENWOOD VILLAGE

AVERAGE SOLD PRICE
(MARCH 2026)

TOTAL # SOLD 
(HOUSES AND CONDOS)

3,631
2025: 3,730

DOWN 2.65%

+3.52%
CONDO 1 YEAR

+0.91%
SINGLE FAMILY 1 YEAR

AVERAGE SALES PRICE
(HOUSES & CONDOS - MARCH 2026

$711,493
LAST YEAR:

$697,713
+1.98%

REAL 
ESTATE 
MARKET 
UPDATE

ACTIVE LISTINGS

MARCH
2025

9,764

9,846

MARCH
2026

UP .84%

AVG DAYS ON MARKET
MARCH 2026

45 DAYS
2025: 46 DAYS
DOWN 2.17%

65 DAYS
2025: 51 DAYS

UP 27.45%

ACTIVE INVENTORY
MARCH 2026

6,107
2025: 6,197
DOWN 1.45

3,739
2025: 3,567
UP 4.82%

SOLDS MARCH 2026

2,822
2025: 2,846
DOWN .84%

809
2025: 884

DOWN 8.48%

It seems in the World today the only reliable forecast is to expect the unexpected. Geopolitical uncertainty 

rattled financial markets impacting consumer mindset, and March 2026 delivered a pleasant surprise with market 

trends that pointed towards the positive. With seesawing mortgage rates that threatened to stall the momentum 

we saw building in February - March surprised with nearly 6,000 new listings coming on the market - up nearly 

20% from February. Pending sales jumped as well – up 31 percent month-over-month - with buyers absorbing the 

new inventory quickly. In fact, average days in the MLS dropped 15 percent month-over-month to 50 days from 

59 - a signal that buyers are no longer just browsing, they are buying. Market activity wasn’t isolated to a single 

segment or price point - it was broad-based across both single family and attached homes. The average price of 

a Single Family home rose to over $785,000 up 4% from February and $453,000 for Condos and Townhomes up 

7.5% from February. Demand has softened over the past two years and 2026 continues to lag 2025 with closed 

sales down 5 percent and the median close price down 1.7 percent at $580,000. The close-price-to-list price 

ratio ticked up to 99.13 percent, and well-priced homes in desirable locations saw multiple offers. Overall March’s 

numbers show a positive trend for both buyers and sellers heading into spring. Despite fluctuating rates and 

some uncertainty in the World it clearly illustrates that the real estate market is still alive and well, and people 

still are moving. As Inventory normalizes, and pricing adjusts, demand is returning. Now more than ever you need 

to work with a professional who can assist you in understanding your specific needs and how they match the 

market. Accurate pricing, professional preparation and offering the right concessions will be an important part of 

success heading into the Spring Selling Season!


