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Why Choose RE/MAX Professionals?

3.5 BILLION IN SALES IN 2023

540 REAL ESTATE BROKERS   |   39 PROFESSIONAL TEAM MEMBERS

6 MARKETING & ONLINE MEDIA SPECIALISTS   |   7 STRATEGICALLY LOCATED OFFICES

DENVER TECH CENTER HIGHLANDS RANCH KEN CARYL LAKEWOOD LARKRIDGE LITTLETONGREENWOOD VILLAGE

AVERAGE SOLD PRICE
(YEAR OVER YEAR)

TOTAL # SOLD 
(HOUSES AND CONDOS)

3,092
2023: 3,401

DOWN 9.09%

-7.22%
CONDO 1 YEAR

-3.36%
SINGLE FAMILY 1 YEAR

AVERAGE SALES PRICE
(HOUSES & CONDOS - SEPTEMBER 2024)

$672,600
LAST YEAR:

$689,616
-2.47%

REAL 
ESTATE 
MARKET 
UPDATE

ACTIVE LISTINGS

SEPTEMBER
2023

7,629
11,115

SEPTEMBER
2024

UP 45.69%

AVG DAYS ON MARKET
SEPTEMBER 2024

37 DAYS
2023: 29 DAYS

UP 27.59%

45 DAYS
2023: 31 DAYS

UP 45.16%

ACTIVE INVENTORY
SEPTEMBER 2024

7,646
2023: 5,435
UP 40.68%

3,469
2023: 2,194

UP 58.11

SOLDS SEPTEMBER 2024

2,310
2023: 2,412

DOWN 4.23%

782
2023: 989

DOWN 20.93%

Is it Summer or is it Fall?  Are Interest Rates going up or are they going down? We 
know one thing that is predictable, and that is the beautiful leaves changing right on 
schedule in our majestic Colorado Mountains!  The Real Estate market in the Denver 
Metro area is also fairly predictable in the fall market, as buyers tend to re-engage 
and take advantage of softer prices and lower interest rates. The fall market has also 
had some ups and downs as buyer demand has been up and down with concerns 
about affordability and possibly this election cycle! This lack of activity has increased 
the active inventory to over 11,000 residential properties on the market currently 
and the months of Inventory now at 3.6 months compared to days of inventory 
during the pandemic. Homes are simply spending more time on the market and 
experiencing more price reductions before finding the right buyer. Buyers are less 
willing to compromise on a home that needs work unless the value lines up with their 
expectations. Sellers need to understand that it’s simply taking longer for homes 
to sell, and correct pricing and smart marketing will help sell their home as we get 
closer to the election and the holidays! Buyers, if you are waiting for the election and 
holidays to wrap up, you may be kicking yourselves later, so get in this market now 
while the values are the best we have seen all year! Do it now!


